
Welcome to the Christmas 2008 edition of MillhouseIAG’s bi-monthly private equity 
newsletter.

As the calendar year draws to a close on what can be considered a historic year in the 
global economy, we reflect on the performance of our private equity funds and take a 
closer look at one of their portfolio companies – Condat AG, based in Berlin, Germany.

Amidst the global credit crisis which has contributed to public equity markets falling 
dramatically over the year, our private equity funds have become the shining beacons 
in many of our investors portfolios. The low correlation benefits of the private equity 
asset class, maturity and efficacy of our underlying portfolio has contributed to our 
positive absolute and relative performance in comparison to our peers.

Whilst managing an international portfolio is not always easy, our dedicated investment 
management team in Australia (Brisbane, Sydney), Singapore and Germany (Berlin) 
works with our portfolio companies on a daily basis to ensure risks are managed and 
opportunities are captured.

Our feature article this month compares asset valuation processes and periods utilised 
in the unlisted asset class. This issue has been raised in recent weeks and we look at 
the rigorous valuation methodologies and monthly marked to market valuation process 
adopted by MillhouseIAG which ensures our investors are provided with a high level of 
transparency and an accurate ongoing assessment of the value of the underlying 
portfolio.  

Distribution of financial products is paramount for any fund manager. We are happy to 
announce that the MillhouseIAG Private Equity Fund (APIR: TOL0042AU) is now 
available to be accessed via the Macquarie Wrap and netwealth wrap platforms. We 
are in late stage negotiation with other wrap platforms as a result of increasing demand 
from the financial planning community.

As always if you would like further information on MillhouseIAG, our activities or any 
issues discussed in this newsletter please feel free to contact us or your financial 
adviser.

From the team at MillhouseIAG, we wish you and your family a safe and relaxing 
Christmas and New Year.

MillhouseIAG 
Ph: +61 7 3230 8000

Millhouse IAG

…is a leading Australian & International Boutique Private Equity 
Fund Manager with offices in Brisbane, Sydney, Singapore, 
Berlin and Frankfurt.  

We currently manage the following private equity funds: 

Millhouse IAG Private Equity Trusts 1 & 2: open to 
institutional investors

Millhouse IAG Private Equity Fund: open to Australian retail 
investors

Global Sports Private Equity Fund: a private equity fund for 
the sporting community. 

Deutsche Life Sciences a specialist life science venture capital 
fund in Berlin, Germany.

Deutsche IT (Condat AG) a specialist vehicle for the acquisition 
of ICT assets in Central Europe.

MillhouseIAG through its funds management business units 
owns the following entities:

The Huntley Group
(AFSL: 229754)
– A Responsible Entity, Custodian and/or Trustee/Manager for
over 50 managed investment schemes representing over 25,000 
private investors.

MillhouseIAG Capital Managers
(AFSL: 284 336)
– A Responsible Entity and funds manager offering a variety of 
funds management products including monthly income and high 
yield funds offering a variety of term periods with competitive 
returns.

Comparing Asset Valuations in the Unlisted Asset Class

MillhouseIAG’s independent and rigorous monthly marked to market valuation process comes to the fore as superannuation 
funds prepare to revalue billions of dollars of unlisted assets.

An article recently printed in the Australian Financial Review (Nov 24, Page: 1) stated that “Superannuation funds face another wave of damaging write-
downs as the major funds prepare to revalue billions of dollars of unlisted assets”.

Investors seeking safety from equity market volatility in unlisted assets need to closely study the valuation models of investment management firms to 
avoid damaging write-downs. This warning comes from MillhouseIAG after recent criticism of the unlisted asset class due to the irregularly of asset 
valuations some of which are undertaken on an annual basis.  

By marking to market every month, MillhouseIAG offers investors clarity and confidence in a time when many industry funds are reportedly facing losses 
due to some unlisted assets being revalued on annual basis.

MillhouseIAG founder David Millhouse said that in three months since July 2008, MillhouseIAG’s Private Equity Retail Fund (“MPEF”) has returned 8.09%.
The MillhouseIAG Private Equity Trusts #1 & #2 (institutional offering managed by MillhouseIAG) has delivered 22.73%p.a net of fees as at since their 
inception on July 1 2004.

“We attribute the success of this fund to our monthly market valuations, which offer more transparency for investors than yearly valuations,” Mr Millhouse 
said.

“By marking to market the carrying value of unlisted assets monthly, our investors receive an ongoing assessment of the value of the portfolio and find it 
much easier to track their investments, which is particularly important in times of market downturn.

“Our independent and monthly valuation process ensures our investors receive no nasty surprises, compared to funds which revalue some of their unlisted 
assets annually”.

The principal objective of the MPEF is to provide investors with capital growth returns through exposure to an actively managed portfolio of international 
private equity assets.

MPEF is diversified across investment stage, geography and industry and follows an innovative and robust investment management process.

There are no leverage or derivative exposures in any of the private equity funds managed by MillhouseIAG



“Wrap it up” - MillhouseIAG Private Equity Fund 

Financial advisers can now access the MillhouseIAG Private Equity Fund through various ‘wrap’ platforms in the marketplace

Interacting with the financial planning community on a daily basis we noted that the major question arising was “what 
platforms is the MillhouseIAG Private Equity Fund” available on? On the back of our superior track record, proven 
investment strategy, investment grade research report and sufficient demand from the wholesale adviser community we 
were in a position to approach selected platforms to broaden the Funds’ distribution reach.

As many of our readers would know, Platforms (WRAP accounts, Investor Directed Portfolio Services (IDPS)) are 
portfolio administration products used by financial planners to hold their clients investments.

For financial planners and their clients, the main drawcard is that platforms provide a structure to hold all of their 
investments. This provides greater efficiency and transparency for the adviser and their client as all paperwork is in one 
place and recorded on consolidated reports. 

The popularity of platforms has grown dramatically in the past decade.

From a standing start in the early 1990’s, Research group Investment Trends highlights that 82% of new money invested 
by financial planners’ clients last year went via platforms.

In the month of October, the MillhouseIAG Private Equity Fund was approved to be accessed via the Macquarie Wrap
(Investment Manager Menu) and netwealth financial wrap platforms. 

As a result of demand, we are working with other platform providers and hope to finalise these relationships before the 
end of the year.

The core activities of Condat AG are IT-systems integration and IT solutions for the television and media sector. Condat offers consultancy, development 
and implementation of IT solutions and is East Germany’s Largest Systems Integration & Software House. The primary geographic focus is on the German 
market.

Condat’s systems integration offering can be broken down into five areas:

Mobile Applications Group
 Develops and delivers mobile workforce management products and solutions for European market

Solutions and Services Group
 Provides integration and other professional services for market and related Deutsche IT entities. Condat also provides corporate services for 

other entities where cost effective. Customers include Deutsche Bahn – Germanys largest railway company where Condat provided IT solutions 
to manage 3000 service technicians

Media Applications Group
 With focus on developed or acquired applications for existing media clients such as ARD Digital - the largest TV station in Germany.

Business Intelligence Group
 Provides Business Intelligence tools and solutions for market and related entities

Some other customers of Condat AG include DaimlerChrysler, Deutsche Telekom – Germany’s largest telecommunications provider and Deutsche Welle –
An internationally broadcasted German TV station. .
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IMPORTANT NOTICES
1. This newsletter is published by Millhouse IAG Limited (ABN: 87 010 964 726).
2. Any investment opportunities and/or products presented in this newsletter are not intended to address the specific needs of any particular investment or investor. Millhouse IAG 
strongly recommends that anyone wishing to invest into an opportunity or product conduct extensive research beforehand, which may include obtaining relevant professional advice 
and/or documentation including a Product Disclosure Statement
or Prospectus where relevant.
3. Any perceived advice contained within this newsletter is not advice, and therefore should not be viewed as advice. Furthermore Millhouse IAG does not accept responsibility for any 
errors or omissions contained within this newsletter.


